Press Release:
The Second Home “One-Stop-Shop” is Launched by Legacy Resort Consulting

Pennington, NJ — (May 1, 2008) — The second home “one-stop-shop” has been launched by Legacy
Resort Consulting (LRC) to save potential buyers critical time and to alleviate the frustration of searching
for their perfect real estate. LRC is a pre-construction resort real estate sales and consulting firm that
caters to the buyer’s needs. Potential buyers no longer have to wonder what else is out there, or suffer
through endless sales pitches from agents selling only one property. LRC understands that every
opportunity is not perfect for every person.

Until now, the onus of research, discovery, and evaluation was completely on the prospective buyer’s
shoulders. Buyers had to research what was available, and where. To get information buyers had to
I”

contact each opportunity and listen to every sales pitch. Once the information was received via “snai
mail the evaluation process finally began. End result: frustration and valuable time wasted.

LRC represents a broad portfolio of the world’s finest new construction resort real estate in and around
the United States. LRC’s real estate portfolio includes full, condo-hotel, and fractional ownership
opportunities in the most exclusive, highly preferred locations. The real estate is being developed by
the world renowned and respected names in the business. These limited opportunities are known to be
the most desired addresses in each of their specific locales, providing owners the most opulent
experiences and possible investment potential.

LRC’s copyrighted, industry-leading platform, integrates information across the real estate portfolio.
LRC provides all the critical information needed to evaluate each opportunity completely. The depth of
information is fantastic and allows one to feel like they are actually on location, without ever stepping
onto a plane.

LRC supports a unique, dynamic search tool allowing interested parties to query the portfolio by their
specific buying criteria. The search tool enables buyers to save precious time by only looking in detail at
the opportunities that specifically meet their needs. Further, licensed LRC consultants support the
details of each represented property from first inquiry through final purchase...and after! These critical
elements have been missing from the sales process for some time now. What a refreshing change and
enhanced experience!

Paul Mraz, LRC Principal, comments, “Many people appreciate and want the benefits of buying pre-
construction resort real estate. The problem was that until now the acquisition process was too hard on
the buyer. In this market segment, buyers need to be nimble. Too much information, too many
projects, and likely few opportunities are perfect for one’s needs. Frankly, the process wasted too
much of the buyer’s time and resulted in more frustration, than actually finding what they wanted. We
solve this problem, because we are the single point of contact for pre-construction resort real estate.
We find our clients the properties that are perfect for them based on their needs and goals. Buyers
don’t need and don’t want to go anywhere else. Buyers just deserved better. Isn’t it about time?”

Before LRC, the sales process was product focused, wrong, and inconsiderate of prospective buyers
needs entirely. Fortunately, Legacy Resort Consulting (LRC) has changed the paradigm of how new
construction resort real estate is sold. Stop wasting your time. LRC’s service is free, and the value is
priceless! You deserve better! Contact LRC Today!

Visit Legacy Resort Consulting at http://www.legacyresortconsulting.com or by phone to discuss your
second home goals and desires Toll Free at 800-401-1397.
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